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Mortgage Notes Review

What is a Note
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Lien Position
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Researching a Note

Evaluation of a Mortgage Notes 

MAO = ARV x 90% - 
Rehab.”

Steps
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Property Intake Form 

Note Information: 

Property Information: 

Owner occupied: If no, is it rented: Mo Rent:

Lease Termination Date:

Property Style

# Beds: # Baths: Garage: 

Rooms: OutBldg:

Heating:

A/C:

Hot Water:

Basement Type: Finishing:

Property Taxes Year Blt Year Remodeled

Property Condition: ___________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

Estimated Cost of Rehab or Repairs:

As-Is Value: Asking Price:
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Negotiation Strategy

Craft Your Offer

Support Your Ask
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Negotiation Strategy

Communication with PreREO

o
o
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Finding Money

Personal Friends & Family List  

Find a Partner
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Finding Money

Raise the Needed Funds

HELOC/Refinance Cash Out
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Finding Money
Crowd Fund
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Investing Made Simple.  

COGO CAPITAL’S PROMISE! 
WE’LL BEAT ANY COMPETITOR’S RATE*

THE NATION’S BEST  
RESIDENTIAL PRIVATE MONEY 

LENDER FOR

INVESTMENT 
PROPERTIES

LOAN 

PROGRAMS

LENDING  

AREAS

COGO 

BOX

T H E  P R I V A T E  M O N E Y  C O M P A N Y

R
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PROPERTY TYPES

LOAN PURPOSE

LOAN AMOUNT

TERM

INTEREST RATE

ORIGINATION POINTS

EVALUATION

MINIMUM CREDIT SCORE

EXCLUDED STATES

LOAN PARAMETERS
(PURCHASE)

LOAN PARAMETERS
(REFINANCE)

Non-Owner Occupied, SFR (1-4 Units)

Why Work With Us?
LOW LOAN MINIMUM:

INTEREST RATE

ORIGINATION POINTS

NO CREDIT MINIMUM / 
EXPERIENCE REQUIRED

AS YOU GROW, WE 
CAN CUSTOMIZE YOUR 
COGO EXPERIENCE

We know that not every project is a big one! Although many of our 
competitors only offer larger private money loans, we go as low as 
$30,000! That way you only borrow the amount you need!

Starts AS Low 8.99%

Start AS Low As 1%

Although we reward you for higher credit scores and more experience, 
we’ll still loan you funds even if you’re a brand new investor or you have 
bad credit. We believe everyone deserves the opportunity to achieve 
profits through real estate and will work with you to experience success 
in this income-generating asset-class.

As your reputational capital grows with Cogo Capital, we customize 
your experience by streamlining the funding process and getting 
you funds faster with less barriers. Not only that, once you’ve proven 
you’re a serious high-volume flipper, you’ll have dedicated assistance 
and lightweight policies so funding can be the easiest part of your real 
estate investment business!  

Loan Terms
These are Cogo Capital’s beginning terms but can be modified based on credit and experience levels. 
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How TO GET BETTER RATES?
Earn Your Way to Better Rates: Let Us Reward You for Your Success! 

Your success is our success! Our mission at Cogo Capital is to give you the funds necessary to do more fix and flips and 

then reward you each time you successfully complete a transaction! 

That means that the more reputational capital you build with us, the less our capital will actually cost you!

How Does It Work?

As your business grows, your rates, fees, and benefits improve. Once you complete four successful exits, you can qualify 

for the lowest rates and fees, and even have the option to eliminate appraisals by doing a quick evaluation report!  

Platinum Club

INTEREST RATE

PURCHASE

REHAB

AFTER REPAIR VALUE

ORIGINATION POINTS

BONUS SAVINGS

9.75% Flat

100% OF PURCHASE PRICE

100% OF REHAB

UP TO 75%

1 Point FLAT (Non rehab, no cash-out) 
2 Points FLAT [rehab, cash-out]

No application fee on transactions!  
no appraisal (except on >$25,000 cash out)!

Call (800) 473-6051 to Find Out How We Can Personalize Your Loan Program Today

To Qualify, You Need 4 Completed Paid off Loans with COGO Capital Within 24 months - or - 8 Completed Loans (Proof 
with HUD Statements) With Other Lenders Within 24 Months...
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The Cogo Box

This is important. When you invest within these parameters, you can attract a larger segment of the mar-

ket, including FHA buyers. This increases your ability to appeal to more people in more demographics.
01 Why 1-4 units?

FHA loans bring home ownership into reach for first-time home buyers who might have a hard time 

getting approved with conventional lenders. This increases your ability to sell your property faster and 

broadens your ability to attract more potential buyers.

02 Why price your home at or below FHA requirements?

Millennials and Boomers are the two segments expected to dominate the market in the next five years. 

Both of these segments are looking at smaller homes: Millennials because they’re just starting out; 

Boomers because they’re downsizing. 

03 Why a smaller home with no more than 5 bedrooms and 3 baths?

Both Boomers and Millennials are looking for less upkeep: Boomers because they’re getting older and 

Millennials because they’re just starting out. More acreage also means more expense.
04 Why less than 1/2 acre?

Giving You the Best Parameters 
To Making Money in Today’s Real 
Estate Market...

The first part of every successful fix and flip is finding the right real estate property. That’s why we’ve created this easy, 

5-point guide to help you find the “sweet spot” deal, which can give you the best chance at making money in real estate, 

while safeguarding your investment.

At Cogo Capital, we are only interested in funding projects that will give you the best opportunity at realizing success. 

Therefore, our criteria is centered around these 5 points:
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ALASKA

ARIZONA

CALIFORNIA

COLORADO

HAWAII

IDAHO

MONTANA

NEW MEXICO

OREGON

WASHINGTON

WYOMING

PACIFIC/MOUNTAIN CENTRAL NORTHEAST SOUTHEAST

Where We Lend
COGO Capital is committed to serving real estate investors all across America who need access to quick 

and reliable funding for their projects. Our residential loans are available in most states. See where we 

lend throughout the nation.

ALABAMA

ARKANSAS

ILLINOIS

INDIANA

IOWA

KANSAS

LOUISIANA

MISSISSIPPI

MISSOURI

NEBRASKA

NORTH DAKOTA*

OKLAHOMA

TEXAS

WISCONSIN

CONNECTICUT

NEW YORK*

NEW JERSEY*

NEW HAMPSHIRE

MAINE

MASSACHUSETTS

PENNSYLVANIA

RHODE ISLAND

ALABAMA

DELAWARE

FLORIDA

GEORGIA

KENTUCKY 

NORTH CAROLINA*

SOUTH CAROLINA

TENNESSEE

VIRGINIA

WASHINGTON DC

WEST VIRGINIA
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“It was great working with Cogo again. This is my 

6th loan and I am glad to have Cogo helping me 

grow my business.”

Cogo Capital goes beyond the extra mile to make 

getting funding for your project a reality. I would 

work with Robert and Tanya any day. They are the 

best loan originator and processor I have worked 

with.

 I deal with a lot of lenders and this was one of the 
best transactions I’ve ever completed so I had to 
write them a great review. Everything was simple 
and they delivered on what they promised. I’ve al-
ready referred to several other investors and Cogo 
is my new go to lender for all deals.”

“Without COGO, I would not be where I’m at today 
financially, and I’m glad that they gave me a shot 
on my first fix and flip. If you’re new to real estate, 
and need a chance for funding, COGO is the way to 
go.”

James Crosby Cody Fox

Pine Builders, LLC Global Capital Investment, LLC

* Not available where prohibited by law, or in states where Cogo Capital does not trade. Loans are available only on non-owner occupied real property. 
NMLS #1760709; Arizona Mortgage Broker License #0950084; California Finance Lenders License 60DBO-101344. Loans are also available in California 
through Cogo Capital Orange County, Inc. – California DRE License #01928542; NMLS #1051036. Please click here for the Secured Investment Corp NMLS 
Consumer Access Page.

* COGO Promise Disclaimer: To be eligible for consideration the loan applicant must present a fully executed LOI from a competing lender with no contin-
gencies that meets all Cogo Capital Underwriting Guidelines and underwriting criteria. Cogo Capital Underwriting Guidelines are subject to change without 
notice. The above statement “THE COGO PROMISE™ WE’LL BEAT ANY COMPETITOR’S RATE” is not and shall not, under any circumstances, be construed 
as a commitment on the part of Cogo Capital to provide any financing. COGO CAPITAL SHALL BE UNDER NO OBLIGATION TO FUND ANY LOAN TO ANY 
BORROWER UNLESS AND UNTIL IT IS SATISFIED, IN ITS SOLE AND ABSOLUTE DISCRETION, WITH ITS DUE DILIGENCE REVIEW AND FORMAL LOAN DOCU-
MENTS PREPARED BY ITS COUNSEL.

Investing Made Simple

Cogo Capital

701 E. Front Avenue 

Coeur d’Alene, ID. 84814 

Phone: 800-473-6051 

Email: cs@cogocapital.com

www.cogocapital.com

NMLS #1760709
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FOLLOW-UP
The training you have just received becomes infinitely more valuable if you 

choose to implement what you have just learned.  With that in mind it is now time to 
create a road map for you to follow in the days and months to come.  What steps do 
you need to take as you implement your training?  

Spend a few moments to organize your thoughts then write down those things 
you need to start doing in response to the training you have just been through.  
Organize your action points into things you needs to do immediately - as soon as you 
get home, things you need to get accomplished in the next month, and things you 
should accomplish in the next 90-days.

Things to do as soon as I get home:
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FOLLOW-UP

Things to do within the next month: 

Things to do in the next 90-days:
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Glossary of Mortgage Servicing Terms

The following is a glossary of terms related to the servicing of consumer mortgages. Advocates may
find this glossary helpful in understanding mortgage escrow statements, loan histories, and other client
account documents. It includes abbreviations that commonly appear on account statements. However,
these account documents often contain numerical codes and other cryptic notations used by servicers
to designate particular account transactions. When possible, advocates should request that account
histories and statements be provided in a complete and comprehensible format in which all codes are
translated, or request that a separate explanation of all transaction codes used by the servicer be
provided.

TERM ABBREVIATIONS RELATED TERMS DEFINITION

Accrued Interest Interest earned for the period of time that has elapsed since in-
terest was last paid.

Adjustment Adj Late Charge Adjust-
ment; Miscellaneous
Corporate Adjust-
ments

Change to prior account treatment of payment or expense, in-
cluding reallocation of funds held in suspense account. Also
may refer to change in loan terms.

Attorney Advance Corporate Advance Disbursement for attorney fees, often for collection and foreclo-
sure services on account in default, to be recovered from bor-
rower if permitted under mortgage.

Bankruptcy Bk; Bnkrpcy Bankruptcy filed by borrower, often resulting in internal transfer
of servicing to servicer’s bankruptcy department or to default
servicer.

Bankruptcy Fee Bankruptcy Monitor-
ing Fee; Proof of
Claim (POC) Fee

Fee charged to borrower by lender or servicer as a result of
bankruptcy filing by borrower, often a flat fee included in
amount owed listed on proof of claim filed by servicer in chap-
ter 13 or added to account as recoverable expense or corporate
advance without notice to borrower or bankruptcy court ap-
proval.

Broker’s Price
Opinion

BPO Evaluation of property value typically based on drive-by exte-
rior examination, public data sources, and recent comparable
sales, obtained by servicer as alternative to full appraisal after
loan is placed in default status or upon loan modification.

Corporate Advance Corp Adv Expense Advance;
Corporate Recover-
able Advances

Disbursement for servicing-related expenses (not escrow ex-
penses) paid with servicer funds rather than escrow funds, to be
recovered from borrower. May include foreclosure expenses,
attorney fees, bankruptcy fees, force placed insurance, and so
forth.

Coupon Payment Lock Box Payment Regularly scheduled mortgage payment made in amount re-
flected on payment coupon, typically sent by borrower to servic-
er’s payment processing center.
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TERM ABBREVIATIONS RELATED TERMS DEFINITION

Cushion Reserve An additional sum of money required by lender to be paid into
escrow account as part of monthly escrow payment to protect
lender against increases in escrow expenses.

Daily Accrual
Accounting

Simple Interest Loan Method of calculating earned interest on a daily basis, if pro-
vided for in terms of note and permitted by state law. Interest is
computed at the contract rate on the unpaid balance on the ac-
count based on the number of days that lapse from the date
prior payment received to the date current payment received.

Default Servicer Subservicer; Special
Servicer

Servicer of subprime, home equity, non-performing and other
loans in which increased default-related activities are antici-
pated.

Demand Letter Notice of Intent to
Foreclose

Letter notifying borrower of a delinquency or default, possibly a
notice of intent to foreclose.

Demand Letter
Assessment

Fee for sending the demand letter or notice of intent to fore-
close.

Disbursement Disb Escrow Disburse-
ment

Use of funds to pay for servicing-related charges and expenses,
including payments made out of escrow.

Due Date Date on which borrower’s monthly installment of principal, in-
terest, and escrow (if applicable) is due as stated in note.

Due Date of Last
Paid Installment

DDLPI Due date of the last fully paid monthly installment of principal,
interest, and escrow (if applicable); not the date on which such
payment was credited or date of next scheduled installment.

Escrow Account Trust Account; Im-
pound Account

Trust account into which a borrower’s funds are deposited and
held to pay taxes, insurance premiums, and other escrow ex-
penses.

Escrow Advance Esc Adv Expense Advance;
Escrow Advance
Repayment

Disbursement for escrow expense paid with servicer funds at
time when insufficient funds in borrower’s escrow account, to
be recovered from borrower as escrow shortage or deficiency.

Escrow Balance Esc Bal Amount of funds remaining in escrow account.

Escrow Deficiency Amount of a negative balance in an escrow account at the time
of an escrow analysis, resulting from escrow advances.

Escrow Payment Portion of borrower’s monthly mortgage payment held by the
servicer in escrow account to pay for taxes, insurance premi-
ums, or other escrow items as they become due.

Escrow Shortage Amount by which current escrow account balance falls short of
the projected target balance at the time of an escrow analysis.

Escrow Surplus Amount by which current escrow account balance exceeds the
projected target balance at the time of an escrow analysis.

Expense Advance Exp Adv May be either corporate advance or escrow advance (see defini-
tions above).

Force Placed
Insurance

Hazard insurance purchased by servicer on borrower’s home
(covering only lender’s interest) when policy purchased directly
by borrower on non-escrow mortgage account has lapsed, when
servicer contends that borrower has failed to provide proof of
insurance coverage, or when account is in default.

Hazard Premium Haz Ins Premium for hazard insurance on borrower’s home.

Interest on Escrow Esc Int Interest earned on funds held in escrow account paid either di-
rectly to borrower or credited to escrow account.

Interest Payment Int Portion of borrower payment applied to mortgage interest.

Appx. N Repossessions and Foreclosures / 2003 Supplement
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TERM

Interest Short Int Sh; Int Arr; Bal Earned interest remaining unpaid after application of mortgage
payment, typically reflected on account history as negative bal-
ance. Frequently occurs on loans with negative amortization or
where irregular payments made under daily accrual accounting
method.

Irregular Payment Non-coupon
Payment

Mortgage payment made in amount or at time different than
regularly scheduled payment under terms of note.

Late Charge
Assessed

Late Charge
Adjustment

Fee charged to borrower’s account when payment made after
due date (usually fifteen days after due date).

Lock Box Payment Coupon Payment Borrower payment sent to designated address (usually post of-
fice box) at the servicer’s payment processing center (servicer
may outsource service to third-party company who collects mail
directed to post office box and deposits funds to servicer’s bank
account).

Master Servicer Primary Servicer Servicer responsible for protecting interests of mortgage-backed
securities’ certificate holders and oversight of primary servicers.

Mortgage Elec-
tronic Registra-
tion System

MERS Electronic registry system for tracking ownership of individual
mortgages, servicing rights, and security interests used by
MERS members.

Mortgage Identifi-
cation Number

MIN Number assigned to a mortgage that is registered with MERS
(see definition above) and used for identification and various
other purposes for life of mortgage.

Mortgage Insur-
ance Premium

MIP Payment of private mortgage insurance (PMI) premium (see
definition below).

Pay-Off Fee Fax Fee Fee charged to borrower for providing statement of amount re-
quired to pay off loan.

Primary Servicer Master Servicer Servicer responsible for payment collection, cash management,
escrow administration, and loan reporting to mortgage-backed
securities’ trustees and certificate holders. Some functions may
be delegated to subservicer.

Principal Prin Sum of money outstanding on mortgage upon which interest is
payable.

Principal Payment Portion of borrower payment applied to mortgage principal.

Private Mortgage
Insurance

PMI Insurance to protect lender against loss if borrower defaults.
Similar to insurance by government entities such as FHA, ex-
cept issued by private mortgage insurance company. Premium is
paid by borrower as part of monthly mortgage payment.

Property Inspection
Fee

Insp Property Preserva-
tion Fee

Fee charged to borrower for inspections (usually drive-by) to
determine the physical condition or occupancy status of mort-
gage property, often imposed repeatedly once account is placed
in default status.

Property Preserva-
tion Disburse-
ment

Disbursement by servicer for securing, winterizing, and repair-
ing property that has been foreclosed (real estate owned). May
also refer to fees for property inspections, broker price opinions,
and foreclosure expenses.

Recovery Escrow Advance
Recovery

Distribution of borrower payment or funds to servicer as reim-
bursement of escrow, corporate, or other advances.

Redistribution Application of payment or other posting to two or more ac-
counts.

ABBREVIATIONS RELATED TERMS DEFINITION
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TERM

Refund Funds returned to borrower, often following escrow account
analysis showing surplus.

Returned Check
Fee

NSF Fee Non-sufficient Fund
Fee

Charge imposed for bounced check.

Real Estate Owned REO Property acquired by lender as a result of foreclosure or deed in
lieu of foreclosure.

Repayment Disbursement to servicer as recovery of corporate or escrow
advance.

Reserve Cushion An additional sum of money required by lender to be paid into
escrow account as part of monthly escrow payment to protect
lender against increases in escrow expenses.

Reversal NSF Reversal Removal of previously imposed charge or reapplication of pre-
viously credited payment. Generally involves two-step account-
ing process in which item is reversed in one transaction and
reapplied in another transaction.

Servicing Advances Funds advanced by servicer under terms of agreement with
lender to cover servicing costs and expenses as they occur.

Short Payment Irregular Payment Payment made in less than full monthly amount due under the
loan payment schedule, often held in suspense account until full
amount received.

SpeedPay Fee Fee charged for making electronic payment.

Statutory Expense Any tax, special assessment, or other charge imposed by federal,
state, or local taxing authority or other governmental entity.
Generally does not refer to taxes paid through escrow account
but rather corporate advances to cover such charges when ac-
count is in default or property facing tax sale, or following a
foreclosure.

Suspense Account Susp Corporate Suspense
Account; Suspense
Activity

Catch-all account used as place to temporarily put funds that are
in “suspense” until servicer makes decision on how to perma-
nently allocate or apply, often used to hold less than full install-
ment payments or payments received while account in default.

Suspense Balance Susp bal Unapplied Funds Amount of funds held in suspense account.

Tax Penalty Interest, late charge, or other penalty imposed by taxing author-
ity for late payment of taxes.

Transaction Date Date reflected on payment or account history showing time
when servicer completed account transaction or took other ac-
tion.

Transaction
Description

Notation on payment or account history often in code describing
nature of, or reason for, application of payment, disbursement,
or other servicer action.

Trustee Suspense
Account

Suspense account used by servicer to hold payments received
from chapter 13 bankruptcy trustee pursuant to borrower’s chap-
ter 13 plan providing for cure of pre-petition mortgage arrear-
ages.
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